
HOW TO HANDLE
INTERRUPTIONS

AND
DIFFICUL T
PROBLEMS

It has been said that if you have ever been
tempted to doubt the reality of Satan's exist-
ence, just strike out to win souls for Jesus Christ.
He will soon make himself evident in his efforts

to prevent the salvation of 0 soul. He will cer-
tainly try to bring fears and discouragement to
the soulwinner. He will try to interfere with our
schedule of working for the Lord by bringing
in last minute interruptions. And of course, when
we actually get out into the homes of the peo-
pie he will be there raising objections and try-
ing to distract from the presentation of the
gospel.

Very often the things that disturb the presen-
tation of the gospel are little things, simple
ordinary things, but they are no less disturb-
ing;-such os the beans boiling over, or chil-
dren becoming fussy or unruly, or other mem-
bers of the family who are not interested, in-
terrupting or going in and out. Perhops the tele-
vision set is blaring. The other two members of
visitation team can be 0 great help on these
matters if they are prepared to do so. It is
weil before going out on the visit to mention
these possibilities so that the other team mem-
bers will know that they should try to solve
these problems, leaving the pröspect free to
listen to the presentation, if it is at all pos-
sible. There are times when it would be weil

jf one of the team members could go into an-
other room and there occupy the attention of
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When we get involved
in the warfare, we find
out who our enemy is!

Team work helps



Two common devices
of Satan

Resist temptation
to argue

Debates are won with
arguments, but souls
are won with love

"I'm glad you
said that"

Getting back to the
presentation

T
I

children or other members of the family while
the leader is making the presentation.

Most of the difficulties will orise from one of

two devices,-either argument, or getting off
the subject. (Sometimes they are combined to-
gether and the prospect wants to argue about
something that isn't even germane to the pre-
sentation of the gospel.)

Temptation to argument is a special pitfall to
Seventh-day Adventists. When you believe you
have the truth and that you can successfully
defend it, there is a great temptation to accept
the challenge. But if we want to win souls for
eternity, we will shun this temptation like the
leprosy. You may win a debate with arguments,
but you seldom win a soul. Someone has said
that the only way to win an argument is to
avoid it. And certainly the best way to avoid
an argument is to preclude it,- to anticipate
the objections that the prospect may have,
and answer these objections in a tactful and
kind way before he raises the objection. When
the prospect makes a statement that is obviously
intended to create argument we can always say,
"You know, I find your viewpoint interesting.
I have met others who feit the same way."
Or we can say, ''!'m glad you said that." We
can always be glad that the prospect is listen-
ing to us and that he is entering into the dis-
cussion even though we may not agree with the
substance of his statement.

Most of the time it will be possible to avoid
discussion of "off the subject" material during
the presentation. You can say, "You know,
sometime I would like to discuss that subject
with you." Occasionally, however, it may be
necessary to deal with the substance of his
objection in a kindly, tactful way, as briefly os
possible, and then continue on.

A very common interruption is the asking of 0
question that we will be discussing later in the
presentation, and here again most of the time
we will be able to tactfully say, "I'm glad you
asked that. It is encouraging to see your interest
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end we will be coming to that in just 0 moment.
Whot we are discussing just now will help to
moke that point more clear when we come to
it." And of course, there may be times when
it would be best to digress from the outline and
to answer the question the prospect raises even
though the point is out of its natural order.
Then we can come back to where we left off.
But this should be the exception rather thon
the rule.

Becouse we are Seventh-day Adventists, people
will most often ask questions about our faith,
right in the middle of the presentation, such os:
"Why do you keep Saturday os the day of rest?",
or "why don't you people eat pork?", or some
other such question. We can always say, "I'm
glod you asked that and I am looking forward
to explaining to you someday why Seventh-day
Adventists are different on that point. It's good
to find people who want answers to serious ques-
tions of faith and that is why this subject that
we are talking about just now is so important.
It is only when we understand that Jesus is
God os weil os man that His sacrifice on Calvary
meons so much . . ." Now we are back on the
subject and moving along with our presentation.

A common objection in our day is doubt of the
Bible itself. Dr. James Kennedy of Fort Lauder-
dole, Florida in his training manual has pre-
sented 0 wonderful way to deal with this ques-
tion:

"Often os you begin presenting the Gospel, your
prospect will say, '1 don't believe the Bible.
You'll have to convince me some other way
thon referring to the Scriptures.' Many evan-
gelists, ministers, os weil os laymen, are devas-
toted by this objection, and their attempt at
presenting the Gospel fizzles. This need not be
the case. Such an objection can be the spring-
board into the Gospel itself. The Apostle Paul,
os he preached in the Greek cities, appealed to
the Scriptures even though the people listening
to hirn did not. believe in the Scriptures. He did
not try to convince his audience of the veracity
and the authority of the Scriptures. Rather, he

71

Common questions
to Adventists

Doubters of
the Bible



proclaimed them, and the Holy Spirit worked
and used the proclamation to save some who
then believed the Bible to be true. In witnessing,
our primary function is proclamation, not de-
fense.

"This is actually a rather easy objection to deal
with. When it comes at the beginning of a
presentation of the Gospel I would suggest that
a person not use the approach of 0 boxer who
would meet the blow head-on and try to over-
whelm his opponent with counter punch es, but
rather that he use the technique of the judo
expert wherein the force of his opponent's blow
is used to throw him.

"The individual who uses this objection is us-
ually 0 person who has had at least some college
education and exposure to some course on the
Bible, Biblical criticism or something of this sort.
And there is usually an accompanying intellec-
tual pride which says something like this: 'I
used to believe those fairy tales when I was in
kindergarten but now I am an educated man and
am far above believing such things.' It is this
intellectual pride which can be used to turn
this objection into an opportunity for presenting
the Gospel, somewhat os in the following illus-
tration:

How to deal with
intellectual pride

" 'You don't believe the Bible, Mr. Jones? That's
very interesting and it certainly is your privilege
not to believe it, and I would fight for that
right on your part. However, if the Bible is true
then obviously you must accept the consequen-
ces. But I would like to ask you 0 question. The
main message of the Bible, which has been un-
questionably the most important literary work
in human history, is how a person may have
eternal life. So what I would like to know is, '00
you understand what the Bible teaches about
this matter?' He may reply that he does not
believe in eternal life, to which you may re-
spond, Tm not asking you what you believe but
I am asking you what you understand. It would
be 0 rather unintellectual approach to reject the
world's most important book without understand-
ing even its main message, would it not? There-
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